There's a Million dollars hidden in your Office. 
Here's how to claim it.

It's absolutely true that there is a million dollars just sitting in your office if you are willing to find it. I'll even tell you where it is hidden. Right before your eyes in your files, both paper and electronic. It's the names of everyone that knows you because they are, or have been, patients of yours in the past, it's everyone with which you have business and personal relationships, and it's everyone who has requested information from you because you've offered it.

The Single Most Valuable Asset You Have in Your Practice, 

Other Than Yourself, is Your List
The most important business development activity you can pursue is to create an ever expanding list of people who will respond to your marketing because you already have a relationship with them. It's really that simple. So why is it that almost NO PROFESSIONALS, podiatrists included, nurture, grow, and harvest this resource that, if tended to correctly, will enable you to achieve almost EVERY professional and personal goal you can pursue? The answer is they don't have the right tool to manage, maintain, and develop their list. 
One of the Most Common Questions I Hear is "Do I Really Need the Database"

As my Mastermind Members get their books, and ads, and campaigns set up to market their practices the big question is why do I need the marketing database? I can get the records from my billing program or from a spreadsheet and just use that can't I?  
Well….no.

You see the real secret to successful marketing is to turn prospective patients into real patients. It's to turn inactive patients into active patients, and it's to develop strong, productive referral sources that continue to refer high quality patients to you year after year. The way we do that at Top Practices is that we establish those relationships through better offers and compelling marketing approaches and then we convert those relationships over time into active clients/patients/and customers. We convert them into clients/patients/or customers by developing and expanding a relationship with them through high integrity, education-based, on-going marketing. 

This is an easy process if you've got a software program with a database at it's heart that let's you do this automatically. If you don't have the marketing database software, it's impossible to keep it all straight and continue to do this activity month after month. Yet, no single business development activity will produce a higher return on your investment and build your practice bigger and faster. 
Some of our Top Practices Marketing Mastermind Members are experiencing high conversion numbers 38% or higher after 8 months. 

It's understandable because we've used certain techniques to filter out everyone except those who are concerned about their feet and ankles and we've acquired their contact information. But ONLY the practices that are using the marketing database to manage their campaigns and develop these relationships over time automatically are achieving these kinds of numbers. 

There really is a million dollars hiding in your office. All you've got to do is open the box, pour the contents into your marketing database, and add a campaign and you are on your way to building the practice you've always wanted. 

Find out more about Top Practices Marketing Database Management Services.
